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EMCEE Communications wins US Military Transmitter Contract. 
 
Mountaintop, PA, January 15th, 2008 – Emcee 
Communications, a subsidiary of Wireless Acquisition LLC, 
Tempe, AZ, announces it has been awarded a third contract 
valued at more than $1.5M, to manufacture and deliver world 
wide agile television transmitters for the U.S. Navy.  
 
Emcee Communications, working as the prime contractor for 
the project will supply the Naval Air Warfare Center five VHF 
and five UHF television transmitters.  Using proprietary 
technology, these transmitters are designed to provide 
mission critical performance in support of the US Navy 
Psychological Operations Command (PSYOP) Arm of the US 
Special Operations Command (USSOCOM). The transmitters 
will be designed and integrated to perform as fixed and 
portable broadcast transmitters, capable of delivering 
commercially equivalent and broadcast quality media in 
support of PSYOP. These transmitters will be used to conduct 
PSYOP within a theater of operations and be compliant with 
(FCC) Federal Communications Commission, (NAB) National 
Association of Broadcasters, (ITU) International 
Telecommunications Union, and (EBU) European 
Broadcasting Union. Much of the technology to be used in this 
product is the result of EMCEE’s 45 plus years of experience 
in UHF/VHF transmitter design and manufacturing. 
 
About EMCEE Communications: EMCEE Communications (www.emceecom.com), a subsidiary of 
Wireless Acquisition LLC, is a global supplier of communications systems, equipment, and services. Major markets 
are wireless communications - which includes MMDS, ITFS, broadcast, private communications networks, common 
carrier, and government. EMCEE equipment has been installed in over 100 countries worldwide. 
 
About Wireless Acquisition LLC: Wireless Acquisition (www.e-wti.com) is a privately held 
telecommunications technology investment, management, and development company working with strategic sellers 
to acquire under managed or underperforming businesses that provide mission-critical telecommunications solutions 
and services. The selection criterion requires that these businesses have a recurring revenue base and have an 
existing customer base with long term and favorable relationships. Their strategy is to assemble a complete portfolio 
of equipment and systems to provide wireless service providers with a one-stop source for video, voice and data 
networking systems. Their portfolio includes companies and product lines that represent presence in over 100 
countries worldwide, and which products and services are utilized by over one million end user customers. 
 


